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The club and committee once again wish to
thank Brian Wilding for a memorable wine fasting.
Brian employed a more informal format this year, with
members encouraged to mingle, help themselves to
samples from twelve different wines and then ask
questions. | starfed with the “house” white, a French
Chardonnay | think, which, if ordered as a case of
12, can have your own label attached. | particularly
enjoyed this and the second wine, Italian, which |
thought would be ideal for summer days around a
barbecue, light, fruity and very drinkable. After four
further whites, all with a certain quality we have
come to expect from Brian’s selections, | noticed the
volume level in the room had gone up considerably.
Everyone vigourously networking no doubt! From
white then to red. The house red was again French
and also available with your own promotional label
in case quantities. We then tavelled the world of red
wine, several of which were on offer, ending with a
powerful and complex, full bodied Clilean Cabernet
Sauvignon. By the end of the evening, many people
had filled in order forms for Christrnas stock, with Brian
kindly offering free delivery on case quantities. | just
have to decide my label design now. Cheers Brian.
Steve Ward, Vice-Chairman.
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THE NEXT MEETING

TUESDAY &t December

7.45pm for 8pm @ Lancashire College, Southport Road, Chorley

Members Presentations
It is our annual members presentation
evening. We have several speakers from
our membership along with tble top
displays. So why not come along and see
what your fellow members have been up
to recently.

BUCCANEER ELAN 15/2

Price £4,500

A rare opportunity to own a coach built
caravan of quality. Spacious unit with ample
storage space. Alarm, Alko tow-hitch, Stereo
CD/Radio, Extra 13amp sockets, Puncture
Seal Tyres, No Smokers/Pets, etc,

Includes Apache full awning. CRIS registered.
Call Graham Archer on Chorley 410343

Planner Offer for members.

Its that time of year again! Impression is
offereing members A3 Double sided year
planners (6 months per side), printed in full
colour, full personalised, including artwork 25
for €30, 50 for £45 and 100 for £75. Contact
Lisa af studio@impressiondesing.co.uk for
more details.

TO STOP JUNK MAIL:
Contact the Mailing Preference Service on
0845 7034599 or www.mpsonline.org.uk

TO STOP NUISANCE TELEPHONE CALLS
Contact the Telephone Preference Service on
0845 0700707 or www.tpsonline.org.uk

TO STOP NUISANCE FAX MESSAGES
Contact the Fax Preference Service on
0845 0700702 or www.fpsonline.org.uk




It has been a year of change for the Business Club Committee. As previously reported we were very sorry to
lose the considerable experience and very hard work of Christine Brown in the Spring, when she and husband
John moved to a lovely new home in Ambleside. She has now found, and is enjoying, part-time work at a
local Medical Centre and we are sure she will do well. In the summer Mark Howarth of Howarth Assocites took
over as our Hon. Teasurer affer 20 magnificent years of service in the role by Tony Hilton.

In late summer our Chairman Keith Ellison advised the committee of his infention to stand down following
three years in the role and a recent period of iliness. Keith has proved an energetic, enthusiastic and capable
leader and has brought us the highly enjoyable Honda Power Boat Challenge in recent summers. We hope he
will stay on the committee and keep in fouch as much as “doctors orders” will allow. Committee Member David
Kevill, our assistant Newsletter Editor, is our new Chairman elect, who should be ratified in the role at the AGM
next March. Vice-Chairman Steve Ward has also been less active this year following a series headaches and
firedness, which has made it difficult to give full commitment to all the club events, but he will confinue on
the committee and assist the the new Chairman as fully as possible.

As well as all these changes, the committee have also been keen to add a new role of Publicity Officer, to liase
with the local press, maintain as high a profile as possible for the club and to encourage local trading.

This role has traditionally formed part of the Chairmans responsibility but to ease that workload we are
seeking an extra pair of hands. Our long serving secretary John Thompson would willingly switch to the PR job
if someone amongst the memibership would be happy to take on the minute taking job.

As a committee member you tend to meet a lot more members and greatly increase your own profile with
potential customers and suppliers. The work is light, useful to your local community and to your own business. If
you feel you could lend a hand as publicity officer, secretary or in any other way, please contact Steve Ward
01772 435010 steve@ad-options.co.uk or John Thompson 01257 278400 john@engineering-support.co.uk who
will be pleased to give you more information and invite you to the next committee meeting in February.

PICTURES From left to right: Keith Ellison, retiing Chairman, David Kevill, Chairman-Elect, Steve Ward, Vice-Chairman, John Thompson, Club
Secretary, Tony Hilton, retired Treasurer, Mark Howarth, new Treasurer, Christine Brown, moved to Ambleside

For those who take life too seriously
Save the whales, collect the whole set. Holiday resort: A place that overlooks a lake,
. R . and also overlooks comfortable beds and
A day without sunshine is like night. good food.
How deep would the ocean be
without sponges? Travel: an experience that fills the mind and

Honk if you love peace and quiet. empties the purse

Despite the cost of living, have you

Tourist: a chap who travels 2000 miles to
noticed how popular it remains?

have his photograph taken in front of his car.
He who laughs last, thinks the slowest.

The early bird may get the worm, but it's the Rush hour: when the traffic stands still

second mouse that gets the cheese.

Riding: the art of keeping a horse between
yourself & the ground

| intend to live forever, so far so good.

A conclusion is the point at which you got fired
of thinking. Sign in wallpaper shop: “Husbands choosing

. . . ) colours must have a note from their wives”
Experience is something you get just

after you need it.




Public Sector Business — Are You Getting Any?

Every year the UK'’s public sector purchases more than £130
Bilion worth of goods and services. Are you getting your fair
share? The answer to that question is likely to be no! There
are any number of reasons why businesses, particularly small
and micro ones don’t attempt to secure public sector work
and some the main
reasons why they don’t are:

We are too small. We don’t stand a chance against the

big companies

The amount of red tape involved is more than we can

cope with

There are to many ‘terms and conditions’attached to the

contracts

We can’t break info the existing ‘cosy’ relationships that

exist between buyers and their established suppliers

They don’t know about the opportunities on offer!
The Government has, on a number of occasions, indicated
its desire for the public sector to purchase more of what
it needs from the SME/Micro business community. In other
words businesses like ours!
Cleary it would be impossible for businesses of our size to
compete for multi-million pound contracts but, don’t forget, there
are lots of opportunities out there with values of between
£5,000 to £60,000. These, surely, are realistic opportunities?
There are more than 30,000 different establishments /
organisations within the public sector and these include, for
example, hospitals, schools, colleges, universities, local and
regional authorities and police and ambulance services.
All these organisations require a multiplicity of goods and
services including many of the things that small businesses
can provide. For example: Window cleaning, Gardening
services, Janitorial supplies, Stationery & printing services,
Building services/skips, Taxi’s and fransport services,
Cleaning/hygiene services, Catering, food & drink, Care
homes, Furniture and fittings, Courier services, Training support,
Pest control, Graphic design services The list is endless!
Some of the big bonuses of working with the public sector are:
« Litfle or no risk of bad debt
« Clients normally pay to terms
» They have permanent and ongoing requirements
What will buyers look for from you?
One of their critical requirements is your ability to deliver
what you promise. Others include: Good references,
Experience, Flexibility, Value for money, Financial standing.
Three years of audited accounts are normally required,
Turnover (usually) of between 3 to 4 times the potential
contract value, Business probity — no skeletons in the
cupboard, Appropriate policies and procedures in place,
Appropriate insurances in place.
Flexibility?
Small businesses can often offer a degree of flexibility that
larger organisation struggle to match and this should be
seen as a key strength. Buyers usually talk directly with the
key decision makers not infermediaries who have o get
approvals from somewhere up in the chain of command
Partnership working?
Why don’t small businesses consider partnership /
collaboration working in support of their public sector busi-
ness development activities? It can be done
Where do you find this business!
The availability of most public sector business opportunities have
in accordance with various bits of legislation, got to be
publicised somewhere. try:

WWW.0QC.gov.uk , www.supplyinggovernment.gov.uk,

www.sbs.gov.uk, www.chorley.gov.uk, www.constructionline.
co.uk

The future? The work is out therel!

If enough small businesses with the region are interested

in finding out more we will seek to run a short (half day?)
workshop in January aimed at de-mystifying the routes to
engagement with the public sector. There would be a small
cost involved. If you might have an interest please contact
us via e-mail only. DaviesRDMS@aol.com




Committee contacts

Dates for
Membership Secretary & Club Contact

tie Dai mﬁ’ - Lynda White
Tel: 07779 403915
Email:info@travelmercedes.com

Dec 6th Members presentations
Dec 20th Christmas Dinner Secr‘etary
Jan tb Bowli - John Thompson
an tbc owlin
° Tel: 01257 278400
Feb 7th Collette Murray The Voice Company Emailjohn@engineering-support.co.uk
March 7th AGM

Newsletter & Website
- Lisa Thomason
Tel: 01257 413328
Email:lisa@impressiondesign.co.uk

Newsletter Editor
- David Keuvill
Tel: 01772 629308
Email:david@kevill.co.uk
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